o AppraisalEngine

Mid-size vehicle depreciation in 2026 is accelerating at a pace that should concern every owner with an open insurance
claim or a plan to sell. According to wholesale market data from the week ending July 4, mid-size cars recorded their
eighth consecutive weekly value decline, dropping 0.62% in a single week. Mid-size crossovers and SUV's extended
their losing streak to eleven straight weeks, falling 0.63%, the steepest single-week drop for that segment since
December of last year. While most vehicle categories softened during the same period, the mid-size segments are
leading the decline by awide margin, and the trend is not slowing down.

If you own amid-size sedan, crossover, or SUV and you are dealing with an insurance claim, atotal 1oss settlement, or a
diminished value case, this data has a direct impact on the number that shows up on your settlement offer. Here is what
is happening, why it matters, and what you can do about it.

What the Wholesale Data Is Showing Right Now

The wholesale used vehicle market posted a broad decline during the week ending July 4, 2026. Overall car values fell
0.33%, matching the truck and SUV segment decline of 0.33%. The combined market drop of 0.33% dlightly exceeded
the prior week's 0.31% decline and came in well above the 2017 to 2019 historical average of 0.21% for the same
calendar week.

Only two segments in the entire market posted gains. near luxury cars, which held flat, and small pickups, which
managed a modest 0.05% increase. Everything else moved lower. Auction conversion rates dropped to 56%, down a
full percentage point from the prior week, signaling softer buyer participation heading into the holiday weekend.

But thereal story is not the overall number. It is the segments where the bleeding is concentrated.

Mid-Size Car -0.62% Decline 8 weeks down
Mid-Size Crossover/SUV -0.63% Decline 11 weeks down

Overall Car Segment -0.33% -0.13% Largest drop since Jan.
Overall Truck & SUV -0.33% -0.37% Broad decline

Near Luxury Cars 0.00% Gain Stable

Small Pickups +0.05% -0.21% Gained

Premium Sporty Car -0.07% +0.03% Near-flat

Mid-size vehicles are not just underperforming. They are falling at nearly double the rate of the broader market, and
they have been doing it for months.
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Why Mid-Size Vehicles Are Taking the Biggest Hit

Consumers Are Downsizing

Affordability pressure is reshaping what Americans are buying. Industry data from June 2026 shows that new-vehicle
sales hit a seasonally adjusted annual rate of 16.5 million, the highest mark of the year. But the growth was concentrated
in smaller, cheaper vehicles. Subcompact SUV sales jumped 23% year over year. Small and medium pickup sales rose
12%. Meanwhile, full-size pickup deliveries grew only about 3%, and the mid-size segment continued to lose ground.

Thisisnot atemporary blip. After several years of inflation, elevated interest rates, and policy uncertainty, many buyers
have accepted the current pricing environment as permanent and are adjusting their budgets accordingly. They are
choosing smaller vehicles with lower monthly payments, and that shift is pulling demand away from the mid-size
categories that once dominated American driveways.

Wholesale Inventory Is Building

Wholesale used vehicle inventory is now roughly 12% higher than it was a year ago. More supply at auction gives
buyers more options and more negotiating power, which pushes prices lower. When that inventory growth is
concentrated in popular mid-size models coming off lease or out of fleet service, the downward pressure intensifies.
Auction conversion rates at 56% confirm that buyers are being selective, not desperate.

The Transaction Price Ceiling

The average new-vehicle transaction price has hovered around $49,758 for months. That number has not moved
significantly, but the mix of what people are buying within that price range has shifted. Consumers are opting for
higher-trim versions of smaller vehicles rather than base-trim mid-size models. That shift gradually erodes retail
demand for mid-size used vehicles, and the wholesale market reflects it first.

Our detailed breakdown of used vehicle depreciation trends in 2026 covers the broader market context and how
different segments are performing against historical norms.

How This Directly Affects Your Insurance Claim

Wholesale values are the foundation of how insurers calculate your vehicle's actual cash value. When an insurance
company runs your car through CCC One, Mitchell, or any other valuation platform, the comparable vehicles in that
analysis are priced based on current wholesale and retail market conditions. If those conditions are deteriorating week
after week in your vehicle's segment, the ACV number the insurer calculates is going to be lower than it would have
been two or three months ago.

Total Loss Settlements Are Getting Smaller

If your mid-size vehicle was declared a total 1oss, the settlement offer is based on the ACV at the time the insurer runs
the valuation. Every week of decline chips away at that number. A vehicle that would have appraised at $22,000 in
April might come back at $20,500 today, not because the car changed, but because the market around it moved.
Understanding how to get a higher ACV from your insurer starts with knowing exactly where the market stands
when the valuation isrun.
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Diminished Value Claims Need Current Market Data

For diminished value claims, the calculation depends on establishing a pre-accident market value and then measuring
the loss caused by the accident history. If the segment your vehicle sitsin is aready depreciating faster than the market
average, the insurer may try to attribute part of the value loss to market conditions rather than accident stigma. An
independent appraisal based on real comparable data is the only way to separate the two and ensure you are
compensated for the right loss.

Our analysis of diminished value loss by vehicle segment breaks down how accident stigma varies across different
vehicle categories in the current market.

If you are waiting to file a claim or delaying an appraisal while your mid-size vehicle's segment continues to
decline, you are losing money every week. Market timing does not usually matter for insurance claims. Right now,
in this segment, it does.

The Segments That Are Holding Value

Not every part of the used vehicle market is under pressure. The same data that shows mid-size vehicles struggling also
reveals where buyers are still willing to pay.

Near luxury cars held flat during the week, consistent with a pattern that has seen the luxury segment post
year-over-year gains for six consecutive months. Buyers in this segment are less price-sensitive and more focused on
specific models and features, which insulates values from the broader affordability-driven downturn.

Small pickups posted the only positive number in the entire market at +0.05%. The consumer shift toward smaller,
more affordable vehicles is directly supporting this segment. As full-size pickup transaction prices average $66,288,
buyers looking for utility at alower price point are driving demand toward smaller trucks.

Premium sporty cars remained one of the most stable segments, declining just 0.07% after three consecutive weeks of
modest gains. Limited supply and collector interest continue to support values in this niche.

The contrast between these segments and the mid-size categories reinforces akey point: the used vehicle market in 2026
is fragmenting. A single market-wide depreciation number does not tell you what your specific vehicle is worth.
Segment-level data matters, and it matters alot. For a detailed look at how these shifts play out across different vehicle
types, see our insurance claim FAQ covering appraisals, diminished value, and total loss.

What You Should Do If You Own a Mid-Size Vehicle With an Open
Claim

If your vehicle fals in the mid-size car, crossover, or SUV category and you have an active insurance claim, here is
what you need to prioritize:

« Donot sit on the claim. Every week of continued decline in the mid-size wholesale market erodes your vehicle's
ACV. If you have been putting off responding to a settlement offer or delaying the appraisal process, the math is
working against you in real time.

appraisalengine.com Page 3


https://appraisalengine.com/company/diminished-value-loss-by-vehicle-segment-2026/
https://appraisalengine.com/appraiser-blog/insurance-claim-faq-appraisals-diminished-value-total-loss/

Appraisal Engine appraisalengine.com

« Get an independent appraisal now. The insurer's valuation tool pulls from current market data. If you believe the
offer istoo low, you need a defensible counter-number based on real comparable sales data, not a feeling that the car
isworth more.

» Understand what theinsurer'sreport actually says. Ask for the full CCC One or Mitchell report. Review every
comparable vehicle they used. If the comparables include vehicles in worse condition, different trim levels, or
markets with lower pricing than yours, that is where the negotiation starts.

» Factor in the segment trend, not just the snapshot. A single-point valuation does not capture momentum. If your
vehicle's segment has been declining for eight or eleven consecutive weeks, the trajectory matters. Our guide on
how to document diminished value covers the process step by step.

The Bigger Picture: Why This Trend Will Continue

The forces driving mid-size depreciation are structural, not seasonal. Consumer preference for smaller, more affordable
vehiclesis being reinforced by persistent inflation, elevated interest rates, and the simple reality that a $50,000 average
transaction price is not sustainable for alarge portion of the American car-buying population. The mid-size segment sits
in an uncomfortable middle ground: too expensive for budget-conscious buyers, not distinctive enough for buyers
willing to pay a premium.

Wholesale inventory will continue to build as off-lease volumes rise. Industry projections show off-lease returns
increasing by roughly 25% in 2026 compared to the prior year, adding nearly haf a million additiona units to the
wholesale pipeline. A significant share of those returning vehicles are mid-size sedans and crossovers that were leased
during the pandemic-era pricing surge.

Used retail daysto turn aready sit at roughly 64 days, indicating that inventory is not moving as quickly as dealers need
it to. When vehicles take longer to sell at retail, dealers adjust their wholesale bidding behavior, which pushes auction
prices lower. That feedback loop is already in motion for the mid-size segment.

For total loss claims specificaly, understanding how these calculations work is critical. The team at Total Loss
Appraisals has a detailed breakdown of how insurerscalculate total loss value that every vehicle owner should read
before accepting an offer.

Your Vehicle's Value Is Changing. Your Settlement Should Reflect It.

If you own a mid-size vehicle and have an active insurance claim, get an independent appraisal before
the market moves further. We will tell you exactly where your vehicle stands today.

Get Your Free Quote Read the Full Article Online
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Frequently Asked Questions

Why are mid-size vehicles depreciating faster than other segments in 2026?

Several factors are converging: consumers are shifting toward smaller, more affordable vehicles due to persistent
inflation and high transaction prices, wholesale inventory is 12% higher than a year ago with alarge share of off-lease
mid-size returns, and auction buyers are being more selective as conversion rates drop. The mid-size segment is caught
between budget buyers who cannot afford it and premium buyers who are looking elsewhere.

How does wholesale depreciation affect my insurance settlement?

Insurance companies use current wholesale and retail market data to calculate your vehicle's actua cash value. When
wholesale prices in your segment decline week after week, the ACV number drops with them. If your mid-size vehicle
was worth $22,000 two months ago but the segment has fallen consistently since then, the insurer's valuation today will
reflect that decline, potentially reducing your settlement by hundreds or even thousands of dollars.

Should | delay my claim until the market stabilizes?

No. The forces driving mid-size depreciation are structural, not seasonal. Off-lease returns are projected to rise 25% this
year, and consumer preferences continue shifting toward smaller vehicles. Waiting is more likely to result in a lower
valuation, not a higher one. If you have an active claim, moving forward with an independent appraisal now protects
your position.

Which mid-size vehicles are losing the most value right now?

Mid-size cars and mid-size crossovers/SUVs are the hardest-hit segments. Mid-size cars have posted eight consecutive
weeks of declines, with the most recent weekly drop at 0.62%. Mid-size crossovers and SUVs have declined for eleven
straight weeks, with a 0.63% drop in the most recent period, the largest single-week loss for that segment since
December of last year.

Can an independent appraisal help if the market is declining?

Yes. An independent appraisal establishes your vehicle's value based on real comparable sales data specific to your
vehicle's exact year, make, model, trim, mileage, and condition. It can also account for regional pricing variations and
condition factors that the insurer's automated tool may miss. In a declining market, having a professional valuation that
reflects your specific vehicle rather than a broad segment average is the most effective tool for disputing a low
settlement offer.
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